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The information in this presentation is confidential and proprietary to SAP and may not be disclosed without the permission 

of SAP. This presentation is not subject to your license agreement or any other service or subscription agreement with SAP. 

SAP has no obligation to pursue any course of business outlined in this document or any related presentation, or to develop 

or release any functionality mentioned therein. This document, or any related presentation and SAPôs strategy and possible 

future developments, products and or platforms directions and functionality are all subject to change and may be changed 

by SAP at any time for any reason without notice. The information in this document is not a commitment, promise or legal 

obligation to deliver any material, code, or functionality. This document is provided without a warranty of any kind, either 

express or implied, including but not limited to, the implied warranties of merchantability, fitness for a particular purpose, or 

noninfringement. 

This document is for informational purposes and may not be incorporated into a contract. SAP assumes no responsibility for 

errors or omissions in this document, except if such damages were caused by SAPôs willful misconduct or gross negligence.

All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ 

materially from expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, which 

speak only 

as of their dates, and they should not be relied upon in making purchasing decisions.

Legal Disclaimer
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SAP S/4HANA Cloud 1905: Preliminary What's New available

You can find the 

Preliminary What's New 

document for SAP S/4HANA 

Cloud 1905 on the current 

Help Portal page of

SAP S/4HANA Cloud 1905. 

https://help.sap.com/doc/15f1680efadc49d1b0b02d2c647dde5e/1905.500/en-US/PRELIM_WN_CE1905.pdf
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SAP S/4HANA Cloud - iERP
End-to-end process with machine learning in Sales and Distribution

Inquiry & 

Quotation 

Management

Sales Order 

Management & 

Processing

Returns Order 

Processing
Outbound 

Delivery

Processing

Billing & 

Invoicing

Receivables

Processing
Outbound Shipment

Processing

Credit Memo 

Processing

Sales Order Fulfillment  

Monitoring

Preliminary Billing 

Documents

Transportation 

Management

Availability 

Check

Sales Clerk

Sales Manager

This is the current state of planning and may be changed by SAP at any time without notice

and Key innovations do not reflect licensing
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SAP S/4HANA 

Sales:
Building the 

Intelligent ERP with

× Process Automation 

× Intelligent and Predictive 

Real-time Monitoring

× Workflows and   

Approvals

× Digital Assistant, Bots & 

Natural Language 

Processing

× Embedded Analytics & 

Decision Support 

× Professional User 

Experience

ML: Quotation Conversion 

Probability

ML: Sales Performance Prediction

Example

ML: Predictive Delivery Delay

Example

Automated Order Management 

and Billing Process

Example

WF: Credit Memo Request

WF: Sales Quotation

Example

Fiori as User Interface for operational 

and analytical tasks for professional 

users, embedded strategic 

and operational reporting

Example

NLP: Read and List 

service for sales 

documents

NLP: Update services 

for sales documents

NLP: Create follow-up 

sales Order for Sales 

Quotation

NLP: Track Sales Order

Example

Embedded Analytics & Decision Support

This is the current state of planning and may be changed by SAP at any time without notice

and Key innovations do not reflect licensing
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SAP S/4HANA Cloud 1905
Whatôs new in Sales? *

* This is the current state of planning and may be changed by SAP at any time without notice

and Key innovations do not reflect licensing

Paypal 

Integration

Approval Workflow 

Sales Order

Return Order 

Processing for 

non-stock 

material

Sales Scheduling 

Agreements for 

Component 

Manafacturing

Convergent 

Billing

https://rapid.sap.com/bp/
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SAP S/4HANA Cloud 1905
Key Innovations in Sales*

ÅOData API for sales orders (create, read, update, delete) ïsupport for 

PayPal

ÅOData API for sales orders to simulate pricing, available to promise 

(ATP), and credit-limit checks 

ÅOData API for billing documents

Å Approval workflows for sales orders

Sales Order Management and Processing

Claims, Returns & Refund Management

* This is the current state of planning and may be changed by SAP at any time without notice

and Key innovations do not reflect licensing

ÅSOAP API for customer return order confirmations

Å SOAP API to create, delete, and update customer returns 

(https://api.sap.com/)  

Sales Master Data Management

ÅWorkflow for Sales Quotation

ÅSales scheduling agreements for component manufacturing

Å SOAP API for delivery schedules of sales-scheduling agreements

ÅOData API for sales scheduling agreements

Sales Contract Management

Sales Billing

ÅSAP Fiori apps for Payments in Contract Accounting

Å Flexible document numbering for customer billing

ÅConvergence criteria for customer billing documents

Å Integration preliminary billing documents in process flow 

https://api.sap.com/
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SAP S/4HANA Cloud 1905
Key Innovations in Sales*

ÅOData API for purchase-price condition records

Price Management

ÅReleased core data services (CDS) queries for analyzing sales 

quotations and sales contracts

Å Integrated analysis between SAP S/4HANA Cloud and SAP Business 

Warehouse (SAP BW)

Åkey-performance indicators (KPIs) for analyzing customer returns

Åkey-performance indicators (KPIs) for analyzing sales quotations

ÅMonitoring delivery performance using predictive analytics

Å embedded reporting on scheduling agreements

Sales Monitoring and Analytics

This is the current state of planning and may be changed by SAP at any time without notice

and Key innovations do not reflect licensing
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SAP S/4HANA Cloud 1905 for Sales
Flexible document numbering for customer billing

With this feature, you can implement custom logic to allocate a 

newly created billing document of a given billing document type to 

one of several number range intervals.

Value Proposition

·Substantially increases flexibility in determining a billing-

document number range

·Makes additional number ranges available for use within the 

entire billing process chain

·Makes it easier for companies in a corporate group to comply 

with country-specific legal requirements for the way in which 

billing documents are numbered (for example, implementation of 

a dedicated billing-document number range per financial 

accounting (FI) document type and per company).

Capabilities

Users now able to use a wide range of criteria to determine an 

appropriate numbering interval for billing documents, which enables 

a highly flexible assignment of billing-document number ranges

·For example, assign billing documents to specific number 

ranges depending on the company code they originate from.

1010

Example Criterium: 
Sales Organization

1020

1030

Assigned Billing Document
Number Range

XXXX
�u

90000000 to 90999999

91000000 to 91999999

92000000 to 92999999

nnnnnnnn to nnnnnnnn
�u

This is the current state of planning and may be changed by SAP at any time without notice

and Key innovations do not reflect licensing


